Bankers, Accountants, Attorneys, Business Consultants, SBA
and S.C.O.R.E. Representatives Can Now Benefit and Profit
From Collaborating with Profit Increase Funding

By Brian Strugs

Bankers, accountants, attorneys, business consultants, and SBA and S.C.O.R.E.
representatives have one thing in common: They all come in contact with individuals who want to
obtain capital to start and/or expand a business and/or fill a large purchase order they cannot fulfill
without additional working capital. Each of these professionals is in a unique and potentially high
profitable position to earn cash. How? By earning referral fees from referring their clients and/or
contacts to Profit Increase Funding, Inc. for Factoring.

Factoring is a business finance service that can simultaneously increase the cash flow,
equity position and the net worth of a business. Factoring is done through Funding Source
Companies called Factors. Factors base their decisions on whether or not they will purchase
(Factor) the accounts receivables of a business upon the credit worthiness of the clients of the
business -- the customers of the business who have created the accounts receivables and not the
credit worthiness of the business who is Factoring. Therefore, nearly all businesses can qualify to
Factor their accounts receivables.

Profit Increase Funding can pay referral fees and provide cash flow to businesses for local,
national, and international transactions. We purchase (Factor) the following kinds of transactions
individually and/or in portfolios:

1. Accounts receivables, including medical, construction, and international receivables

2. Used automobile, RV, motor home, boat/yacht and aircraft notes (individuals and/or dealerships)
3. Consumer (retail) agreements/contracts, i.e., furniture, jewelry, electronics, apparel, appliances
stores

4. Purchase order funding (perfect for automobile supply companies)

5. Letters of credit and asset based lending

6. Advance payments on annuities, pensions, inheritances and trusts, royalty payments, lottery
winnings, Viatical settlements, structured settlements and more

7. Charge card transactions based on a six-month history, generally will advance an amount of
money between 70 to 150 percent of the business’ average monthly Visa, Master Card,

Discover, American Express.

Help your clientele understand the business of Factoring; that it is not a loan and does not produce
any debt (refer them to our website). Help them also to understand that obtaining a bank loan will produce
debt and a liability for the business — this decreases the overall net worth of the business and loans must be
repaid. Also, the additional expense incurred by the interest of a loan negatively affects the balance sheet
of any business. Conversely, Factoring increases the cash flow and the net worth of a business.

If your client is already using a large bank line of credit and is wondering why they would need to
utilize the process of Factoring, ask them to consider the fact that Factoring works in synergy with traditional
credit lines. Factoring can reserve the bank credit line for “as needed” situations, thus extending the life of
the business credit line.

Profit Increase Funding has over 150 funding source companies (Factors) with billions of dollars to
invest. Contact them for a free, no obligation consultation by email, telephone or visit the website as
follows:

Profit Increase Funding, Inc.

Brian Strugs, President/Certified Funding Consultant

17184 Westmoreland Road

Detroit, Ml 48219-3551

Office: (586) 945-3605 / Fax: (586) 349-6070

Email: Profitincrease@sbcglobal.net / Website: www.profitincreasefunding.com

Act Now! Call 24 hours a day or visit the website to get started, to get cash, and to obtain more
profits!
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